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INCOME PLANNING AND SPENDING IN RETIREMENT NOW PARAMOUNT

As the number of baby boomers reaching traditional retirement
age continues to accelerate, planning for income in retirement,
versus just accumulating assets, has become central to investors’
retirement security.
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55% of investors say protecting income is
very important, compared to just 39% of
financial professionals
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FINANCIAL PROFESSIONALS MUST FOCUS ON PROTECTION TO MEET THE NEEDS OF INVESTORS
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Financial professionals continue to substantially
underestimate how much their clients are looking
for protected income in retirement”

Tamiko Toland, Director for Retirement Markets, CANNEX
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3 out of 4 financial professionals say the concept of
protection is important in retirement

INVESTORS FOCUS ON PROTECTED INCOME AS PENSIONS DISAPPEAR

Investors remain committed to the value of financial protection in retirement. More than 9 in 10 investors say that
protection is “important” for their retirement income, and 55% say it is “very important.”

PENSION OWNERSHIP AMONG INVESTORS BY AGE
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Pension ownership includes bath public and private sector investors.
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